


Foundations:  What you need 
to attract foundations 
 
Time to research  

•  interested in your type of work, or your audience 
•  sufficient giving potential 
•  gives to similar organizations 
•  funds what you need (operating, capital, project) 
•  gives in your area 

Time to write proposal (cut and paste from website into application) 
 
Skilled person to follow up 
 
A specific program (harder to get funding for operations) 



Foundations: Where to find? 
 
Grant Connect  (Canadian foundations, US foundations in Canada, 200 
corporate foundations, low price, free at Toronto libraries ) 
 
Ajah Fundtracker (like Grant Connect plus government grants, low price) 
 
Big Online and Foundation Search (same as Grant Connect plus writing 
resources and sample proposals, expensive) 
 
CharityVillage (list of foundations, not searchable for specific causes) 
 
Scotts Directory (list of corporations) 

Databases provide info on 
•  Types of grants 
•  Funding interests and restrictions 
•  Granting region 
•  Size of foundation 
•  Grants given in the past 
•  Board and staff members 
•  Application procedures and deadlines 
•  Contact information 



Foundations:   
 
How do you start? 
 
1.  Select 10-15 potential foundations 

2.  Determine if your Board or staff have contacts 

3.  Call Program officer (unless it specifically says not to) 

4.  Try to establish a relationship with program officer (invite to an 
event, offer a tour of facility, add to your mailing list) 



Foundations:   
What’s in a good proposal? 
 
•  Summary of project  
•  Specific objectives 
•  Specific request 
•  Your achievements (to prove that you can do what you promise) 
•  Human interest stories 
•  Statistics on the need and how you are addressing it  
•  Partners, other donors (to validate that others believe in you) 
•  Evaluation plan (how you will measure your performance) 
•  Timing and budget 
 
Tips: 
Each proposal is tailored to the interest of each foundation 
 
Be clear and concise 
 
Present your strengths, not your needs 
 
Make your case, from the donor’s point of view 



Foundations:   How your 
proposal will be evaluated? 
  
 
•  Importance of and need for program 
•  Whether the program fits their guidelines 
•  Soundness of the plan 
•  Feasibility 
•  Capability of your nonprofit (foundations will almost never 

support a nonprofit in the red) 
•  Duplication with other programs 
•  Whether they have given to you before (and your performance) 
•  Cost efficiency 
 



Foundations: 
 
 

If successful: 
 
Thank you telephone call and thank you handwritten note 
Ensure you meet all their reporting requirements 
Nurture the relationship  
 
 
 

If not successful: 
Telephone to find our specifically why not 
Ask if there are changes you can make to try again 
Nurture the relationship  




